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Hoag, St. Joseph OK
Covenant, Pick Board

Newly formed Covenant
Health Network has named
its board of directors and
plans to set up shop in Irvine
with St. Joseph Health,
which has shifted its head-
quarters from Orange.
St. Joseph Health and

Newport Beach-based Hoag
Memorial Hospital Presby-
terian said last week that
both healthcare providers
have approved final plans to
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oversee regional healthcare network
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Extron Boss Takes Country Chic to Top Floor

   �Lyon 54

Newport Beach-based William Lyon Homes is
the latest Orange County builder that looks like a
candidate to take advantage of Wall Street’s in-
creased interest in the homebuilding industry with
an initial public offering.
The iconic homebuilder, which has been pri-

vately held since 2006, last month registered shares
of its stock with the Securities and Exchange Com-
mission on behalf of investors who helped recapi-
talize the company following a short stint in
bankruptcy that ended early last year.

REAL ESTATE: Push required by
2016; market suggests sooner

OC Developers Take
Neighborly View on
Big Plans in Texas
REAL ESTATE: 9M-SF plan sees
Dallas as extension of SoCal ports

A pair of Orange County
developers are hopping the
rails to Texas, where they
plan to build one of the
largest high-end industrial
campuses in the U.S.
CT Realty Investors of

Aliso Viejo and Seal Beach-
based Xebec Realty Part-
ners recently closed on the

   �Texas 46

Speaking of Laguna ...
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By MARK MUELLER

Watson: no plans to
shift HQ to Lone Star
state

By KARI HAMANAKA

The mere mention of the Petaluma fried
quail at The Ranch Restaurant & Saloon
in Anaheim prompts Andrew Ed-
wards to hold up his hand and
bring the conversation to a halt.
“The best I’ve ever had,” he

says after a brief pause. “It is in-
credible. Nobody does it like us.”
Edwards would know.
He owns the Ranch and spends

nearly every night there with his
wife, Morgan.
His time at the restaurant comes

after his work is done upstairs, in his fifth-
floor office of the headquarters for Extron
Electronics Inc., the audiovisual equipment

By MARK MUELLER

The Ranch: restaurant
and next-door saloon

on ground floor of 
audiovisual equipment

maker’s Anaheim
headquarters
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William Lyon Homes
Latest on IPO WatchAndrew’s Other

Passion

manufacturer he founded 30 years ago.
The North Carolina native opened the

restaurant and saloon about a year ago—
mostly because he wanted a good local spot

for dancing.
Now he’s expanding—mostly

because he can. 
“I have the space, I own the

building, I own the company in
the building,” Edwards says. “I
believe that it is something that is
needed. I like doing things that
are more unique than what every-
body else is doing.”
The Ranch stands out as a high-

end steakhouse with a saloon for dancing
and live entertainment attached.

Special Report:
Fifi’s Best

page 21 

By VITA REED

Afable: now chief ex-
ecutive of Covenant,
executive vice presi-
dent of St. Joseph’s
Southern California
region    �Covenant 53

Irvine Company has taken over
the ownership and operation of a
portfolio of nearly 5,000 apartments
in Southern California, in a deal that
gives the Newport Beach-based real
estate company a presence in sev-
eral new Orange County markets.
The company last week quietly

completed the acquisition of eight
apartment complexes in OC, and an-
other eight in San Diego County.
A bulk of the local properties are

in new markets for Irvine Co.—Or-
ange County’s dominant real estate company—including locations in Aliso Viejo, Fountain
Valley, Huntington Beach, Mission Viejo, Placentia, and Rancho Santa Margarita.

   �Irvine Company 12

New Territories for Irvine Company
Apartment Buy Stretches From Placentia to Aliso Viejo

Andrew’s Other
Passion

Placentia Place: 416-unit complex expected to get Irvine
Co.’s brand
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Meet Andrew Edwards – OC Executive of the Month
There aren’t many cowboys left in Orange County, 
despite the area’s rich ranching history.  Yet every so 
often, you still encounter one in these parts.  They may 
not roam the streets of OC on a horse with a bandana 
around their neck and a holster affixed to their hip, but 
they contain the kind of independent mindset, steely 
resolve, and kind heart that is so well ingrained within 
the classic cowboy code.  And make no mistake:  
Andrew Edwards is very much a cowboy.  As Founder 
and President of the commercial electronics company 
Extron Electronics, Andrew is one of OC’s most 
recognizable executives in large part because of his 
ability to constantly think outside the box as he thinks 
about the well-being of his employees.  His maverick 
approach has helped grow Extron exponentially, and 
it has also led him to fearlessly pursue passion projects 
like THE RANCH, the critically acclaimed restaurant and 
saloon that occupies the first floor of his company’s 
towering Anaheim headquarters.  Of course, such 
pursuits do well to showcase the benevolent side of 
cowboy life; the story goes that the saloon’s idea was 
hatched because Andrew wanted a good place 
where he could two-step with his daughter.

Recently, we caught up with Andrew to talk to him 
about the ways he adheres to the cowboy code, how 
that code has been a part of who he is, and how his 
success is driven by the desire to do right by others.

OCE: What did you want to be as a kid?

AE: I wanted to be a cowboy.

OCE: What was your first job?

AE: Driving a horse drawn tobacco truck from the field to the barn back in North Carolina.

OCE: How many industries have you been a part of?

AE: I’ve been involved in four industries: Farming; Electronic service; Home Audio & Video; and Commercial 
Audio & Video



OCE: When did you figure out what you wanted to do?

AE: After about a year and half of college, I decided to focus on electronics technology.  That said, even 
before I knew what I wanted to do specifically, I always knew I wanted to own my own business and call the 
shots one day.

OCE: When did you feel that you “made it” as an executive?

AE: I felt it when my company, Extron, became financially successful.  Specifically, when we got to the point 
where we were able to weather the good years and the not so good years.

OCE: What do you enjoy most about what you do now?

AE: Planning the marketing and business strategy for Extron Electronics and THE RANCH.

OCE: What would you want to do if you weren’t doing what you do now?

AE: That’s tough to say – I feel that I am attempting to do everything I want to do now.

OCE: Is there a person or people that inspire you to remain at the top of your game?

AE: The employees of Extron, no question.  They contribute so much to the success of the company, and they 
are constantly inspiring and challenging me to stay at the top of my game.

OCE: What are your favorite hobbies?

AE: THE RANCH.  The Restaurant and The Saloon keep me busy in a good way.  I also have a passion for 
country music, as you may be able to guess.  I also love to come to my saloon to dance and play cowboy.

OCE: Where is the one city/country you love to travel to?

AE: My first love is to travel in the U.S. – down to Raleigh, North Carolina to visit my children and family.  My 
second choice these days would be to head over to France.

OCE: If there would be anything you would love to own, what would it be and why?

AE: As a businessman, I have always loved owning a business that has engineers that can develop any 
product we desire.   That allows us to be successful in the marketplace so that my family and my employees’ 
families can be taken care of financially. 

Also, as I have grown older, I have become more aware of the consequences of age and health on myself 
and family.  Because of this, I would like to own a hospital or clinic with the finest doctors and nurses available 
for the care of my family, friends, and employees.

OCE: What is the one thing you do own that reminds you of your success?

AE: Extron and all of its successes.

OCE: What is your one guilty pleasure?

AE: I have no guilt over any of my pleasures.
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